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By Jeff DeHaan, 
CPCU, Montgomery & Graham

Builders risk coverage insures 
against risk of loss from damage to 
property under construction, wheth-
er new construction or renovation of 
existing buildings. Home builders 
and remodelers need to understand 
that builders risk coverage presents 
issues not normally associated with 
property coverage for existing build-
ings.

There is no standard builders risk 
policy. Most builders risk policies 
are written on inland marine (rather 
than commercial property) policies. 
This is due to the inherent flexibility 
of inland marine insurance and the 

flexibility in pricing it allows. Cov-
erage can apply not only to property 
at the construction site, but also to 
property at off-site storage locations 
and in transit. 

Underwriting the risk presented 
by a home or other building under 
construction takes into consideration 
both the fact that the full value of 
the insured risk develops over time 
and that there are greater risks (like 
vandalism) associated with a build-
ing that is unoccupied and under 
construction.

Keys to consider:
Who is responsible for obtaining •	
the insurance and who should 
any claim settlement be paid to?  

The homeowner or the contrac-
tor can buy a policy, but if you as 
the contractor want your interests 
protected, make sure you review 
the policy.
Does the policy cover debris re-•	
moval?
Does it cover property in storage •	
at other locations and in transit to 
the building site?
Will it cover “soft” costs such •	
as new permitting needed after a 
loss and the cost of delays?
Will it cover your “profits” as a •	
builder?
What coverage is there for water •	
back-up? Is it enough?

Cost Saving Tip
Many builders unnecessarily 

overstate the values to insure, which 
results in significantly higher pre-
miums. Most builders risk coverage 
forms do not require builders to in-
sure those costs that are not subject 
to loss or that would not have to be 
incurred again as a result of a total 
loss. Examples of these costs that 
may be deducted from the estimated 
completed values include real estate 
sales commissions, closing costs, 
water taps fees, sewer taps fees, 
blueprints, engineering studies and 
land clearing/grading.

Remember, It’s only Temporary…
A builders risk insurance policy 

is by definition a temporary policy. 
Some policies can be extended to 
cover homes in inventory, but that 
extension is not automatic. Most 
builders risk policies end at occu-
pancy.  Moving your niece into that 
home to “stage” it for sale will, in 
most cases, void coverage entirely.

For questions about builders risk 
insurance or any other type of prop-
erty or liability insurance or bond-
ing, please call Jeff DeHaan at HBA 
endorsed Montgomery & Graham 
Insurance at 971- 327-5793 or email 
him at jdehaan@mg-pc.com

Keys to consider when buying builders risk insurance

THERE’S GOOD ENOUGH.  
AND THEN THERE’S MARVIN®.

Remodeling often involves trade-offs. The windows shouldn’t be one of them. Your 
customers have a lot of decisions to make when they embark on a remodeling project. 
Help them understand how quality products can be a better value.

Ten things set Marvin apart from other windows and doors. Our commitment 
to sustainability, industry-leading energy-efficient solutions and engineering for 
performance that lasts are just a few.  See all 10 reasons why Marvin’s quality products 
are a better value. Visit marvin.com/10.

For more information and to discuss solutions for your 
next project, contact your local Marvin dealer today.
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Just one of 10 things that 
make marvin a better value. 

classic sash & door 
1100 SE Grand Ave 

Portland, OR 
503-227-0202 
ClassicSash.com 

 
classic Window & door 

2103 W 10th #A 
Eugene, OR 

541-683-4641 
ClassicWindowEugene.com 

 
dallas glass 

111 NW 50th Ave 
Salem, OR 

503-589-4910 
DallasGlass.net 

 

edelen custom exteriors 
700 NE 102nd Ave 

Portland, OR 
503-255-6552 
EdelenDoors.com 

 
medallion industries 
3221 NW Yeon Ave 

Portland, OR 
503-221-0170 

MedallionIndustries.com 
 

portland millwork 
29600 SW Seely Ave 

Wilsonville, OR 
503-612-6828 

PortlandMillwork.com

Riverside Window & door 
439 SW 2nd Street 

Corvallis, OR 
541-752-1070 

RiversideWindows.com 
 

Truax Builders supply 
10949 SE Division Street 

Portland, OR 
503-256-4066 

TruaxNW.com 
 

Western pacific Building materials 
2805 NW 31st Ave 

Portland, OR 
503-224-9142 

GoWestPAC.com

Pulled from NAHB.org

The National Association of Home 
Builders (NAHB) recently released 
its first NAHB/First American Im-
proving Markets Index (IMI), a new 
economic index revealing metro-
politan areas that have shown im-
provement for at least six months in 
three key economic areas—housing 
permits, employment and housing 
prices.
    The 12 metro areas are: Alexan-
dria, LA; Anchorage, AK; Bangor, 
ME; Bismarck, ND; Casper, WY; 
Fairbanks, AK; Fayetteville, NC; 
Houma, LA; Midland, TX; New 
Orleans, LA; Pittsburgh, PA; Waco, 
TX
“Despite the challenging conditions 
in the national economy and housing 
sector, there are areas throughout the 
country where we are seeing pockets 
of improvement” said Bob Nielsen, 
chairman of the National Associa-
tion of Home Builders (NAHB) and 
a home builder from Reno, Nev. 
“Housing conditions are local, and 
do not always reflect the national 
picture. We created this new index 
to shine a light on those housing 
markets across the country that have 
stabilized and have begun to show 
signs of recovery.”

“By examining key indicators of 
home prices, employment and hous-
ing permits data, we are using a com-
prehensive, but conservative method 
in determining which markets are 
improving,” said NAHB Chief 
Economist David Crowe. “Last year 
at this time, there was not a single 
market that showed improvement 
using these criteria, and now we can 
point to 12 examples of growth.”

“It’s not surprising that many of 
the states represented are energy rich 
areas,” Crowe continued. “Those are 
the regions still experiencing rela-
tively strong employment, support-
ing housing demand.”

The IMI is designed to track hous-
ing markets throughout the country 
that are showing signs of improv-
ing economic health. The index 
measures three sets of independent 
monthly data to get a mark on the 
top improving Metropolitan Statisti-
cal Areas. The three indicators that 
are analyzed are employment growth 
from the Bureau of Labor Statistics, 
house price appreciation from Fred-
die Mac, and single-family housing 
permit growth from the U.S. Cen-
sus Bureau. A metro area must see 
improvement in all three areas for 
at least six months following their 
respective troughs before being in-
cluded on the improving markets 
list. NAHB uses the latest available 
data from these sources to generate 
the list of improving markets.

Please visit www.nahb.org/imi for 
additional data, tables and a list of 
2011 future economic release dates.

12 metro areas 
show recovery 


